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The Boxcar Millionaire 12 Month Professional Education Programs

If you’re not using this system . . . you’re missing sales!
	Professional Selling System Skills
· The appointment setting system that works
· The biggest mistake many sales people make when setting appointments

· The 4 key components of the follow-up meeting appointment confirmation
· A proven system to differentiate you from other sales people

· How and when to establish the “law of psychological reciprocity”

· The importance of identifying your customers’ buying rituals

· The importance of the FBQ Demonstration

· How to determine the buying line

· The best close to use to gain ”yes” momentum

· The strict rule to follow after asking the obligating question

· Non-verbal and body language skills that help close sales

· How to determine what the “real” objection is

· How to isolate an objection and close the sale

· How to handle the “I want to think about it” objection (the stall)

· Closing sales within group dynamics (like Board meetings, etc.)

· The “Trifecta” of sales success

· Learn closes that get prospects off the fence

· Learn to identify personality styles and what motivates them to buy

· Keys to build a lifelong relationship with your customers

· How to beat the competition every time

· Learn common time management mistakes

· Learn how to do business over lunch or dinner

· Learn how to successfully negotiate price … and MUCH MORE!



	TO REGISTER ( CLICK HERE 

Each of the four, full day live training seminars, will include work sessions to help attendees craft specific scripts for setting appointments, presenting their product or service as well as answers to common objections and other key elements of an effective selling system.



